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I Read this first — two honest truths about home solar

Two honest truths before we start, because they surprise a lot of good folks. First,
home solar is a professional job — it takes a licensed installer, building permits, and
your utility's approval to connect (called interconnection). This guide is here to help you
understand, plan for, and live with solar; it is not a do-it-yourself project, and | never
want you climbing on a roof or opening an electrical panel. Second, a plain grid-tied
solar system — one without a battery — shuts itself off during a power outage, even in
bright sunshine. That is a required safety feature, so the system cannot put electricity
onto the lines while the crews are repairing them. If keeping the lights on during an
outage matters to you, you will need a battery, and we will talk about that plainly. How
you paid for solar decides how smoothly it travels when you sell — worth knowing,
especially if downsizing may be on the horizon.

When it's time to sell the home

Solar is a long-term thing, but life moves on — you may downsize, relocate, or pass
the home along someday. What happens to the solar at that point depends almost
entirely on how you paid for it. This guide walks through each case, calmly.

I'm Bill, of Bill's Home Tech in Portage County. Plenty of the folks I help are thinking a few
years ahead to a move or their estate, so this is a fair and important thing to understand up
front. No dollar figures here — just how the pieces move.

The short version: an owned, paid-off system generally travels with the house as a plus; a
loan gets settled at closing; and a lease or power-purchase agreement takes an extra step,
since a company owns the panels. Let's make each clear.

0 Planning a move? Let's think it through

If a sale or downsizing might be coming, I'm glad to help you understand how your
solar fits into it and get your paperwork ready. Call or text me at (330) 200-8042 — no
pressure, just honest help.
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Selling with solar, on one page

The whole picture in a handful of points.

O

How you paid decides how the solar travels when you sell.

Owned and paid off: it transfers with the house, often as a plus.
Financed with a loan: usually paid off from the sale, or transferred.
Leased or PPA: the buyer must qualify and assume it, or you buy it out.
Any lien or equipment filing must be sorted before closing.

Keep all your solar paperwork — it makes any sale far smoother.

[0 Owning keeps a sale simplest

If you own the system outright, selling is straightforward — it just comes with the
house. A third-party lease or PPA adds a step the buyer has to accept, so it pays to
know that in advance.
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The divide that decides it: own or not

Just as with paying for solar, selling comes down to one question: do you own the
system, or does a company?

If you own it — cash or a loan — the panels are your property, part of the house, and they go
with it when you sell (a loan is settled along the way). If a company owns it under a lease or
PPA, the panels aren't yours to simply hand over; the agreement has to be dealt with.

That single fact shapes everything on the pages ahead — how smooth the sale is, what the
buyer has to do, and whether solar is a clean plus or a step to manage. It's the same fork our
paying-for-solar guide describes, now seen from the far end.

(0 The same fork, years later

The ownership choice you make when you buy solar echoes years later when you sell.
Knowing that now helps you choose wisely — and, if you already have solar, know
what to expect.
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If you own it outright

The simplest, happiest case: a system you own free and clear.

A paid-off system you own is simply part of your home, like a renovated kitchen or a new roof.
When you sell, it stays with the house and transfers to the buyer — there's nothing to pay off,
assume, or untangle. You hand over the documentation and the monitoring login, and it's
theirs.

Better still, an owned system can be a selling point: the buyer inherits lower electric bills and,
often, transferable warranties. Give them your paperwork, warranty details, and any
production history, and let the solar help your home stand out.

[J Owned solar is a feature, not a hurdle
When you own the system, solar is a plus in the listing, not a complication at closing.
Gather the paperwork, note the transferable warranties, and let it work in your favor.
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If you financed with a loan

A loan means you own the system but still owe on it. That's manageable at sale
time, with a step or two.

Most commonly, a solar loan is paid off from the proceeds of the sale, just like the rest of your
mortgage — the balance is settled at closing, and the now-free-and-clear system transfers to
the buyer. Some loans may instead be transferable to the buyer, if they qualify and agree.

If there's a lien tied to the loan, it gets cleared as part of closing, which your title company and
lender handle routinely. The key is simply to know the loan's payoff terms and any lien in
advance, so there are no surprises when you sell.

0 Know your payoff terms early

Before you list, find out your solar loan's payoff amount and whether there's a lien or
any prepayment term. Your lender can tell you. Handled up front, it's a routine part of
closing.
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If you lease or have a PPA

This is the case that takes the most care, because a company owns the panels on
your roof.

With a lease or power-purchase agreement, the panels belong to the solar company, and the
agreement generally has to be dealt with when you sell. Usually the buyer must qualify and
agree to take over (assume) the agreement, or you buy it out — pay to end it — before or at
closing. Some buyers welcome it; others hesitate.

It's not a dealbreaker, but it's an extra step that can slow a sale or narrow your pool of buyers,
So it's best sorted early. Read your agreement's transfer and buyout terms well before listing,
and loop in the solar company. Our paying-for-solar guide covers these agreements too.

I Sort a lease or PPA before you list

Because a buyer has to assume it or you have to buy it out, a lease or PPA is best
addressed before your home hits the market. Left to the last minute, it can stall a sale.
Know the transfer and buyout terms early.
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Two kinds of homes, two sets of needs

Selling a solar home can play out a little differently in a busy suburb than in the
country, mostly in the buyer pool and the appraisal.

If you live in town or the suburbs

In town or the suburbs, buyers and appraisers are more likely to be familiar with solar, and an
owned system is often a welcome feature in a competitive market.

+ Buyers here more often understand and value an owned system.
+ Appraisers in active markets may better account for owned solar.
+ A lease still needs the buyer's agreement — sort it early.

« Have your bills or production history ready to show savings.

If you are out in the country on a well

Out in the country, the buyer pool may be smaller and less familiar with solar, and a ground
array or a system tied to a well-water battery is worth explaining clearly to prospective buyers.

+ Explain an owned system's benefits plainly to less-familiar buyers.

Highlight a battery that keeps the well water on in outages — a real rural plus.

A ground array's easy upkeep can be a selling point worth noting.

Keep thorough documentation, since buyers may have more questions.

O Selling a rural solar home?
I'm glad to help you put together a clear, honest summary of your system and its
benefits for buyers — especially any well-water backup. Call (330) 200-8042.

Tech Made Simple — Service Made Personal Page 8 of 29

For general information only — not professional advice. Use at your own risk. For electrical,
gas, water, or ladder work, please call a licensed professional. — Bill's Home Tech



SOLAR & HOME VALUE BillsHomeTech.com - (330) 200-8042

Solar and your home's value

A fair, honest word on value — without me pretending to know a number for your
home.

An owned solar system can add to a home's appeal and value, since a buyer inherits lower
electric bills and a durable, warrantied system. How much it adds depends on your market,
the buyer, the system, and the appraisal — which is exactly why | won't quote a figure. It
varies too much to guess responsibly.

A leased or PPA system is different: because you don't own it, it doesn't add value the same
way, and the agreement can even give some buyers pause. The value benefit, like the
incentives, largely follows ownership.

(0 Value follows ownership

An owned system can help your home's value and appeal; a third-party lease generally
doesn't, and may complicate things. If resale value matters to you, that's another point
in favor of owning.
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Liens and equipment filings at sale

A slightly technical but important point: there may be a legal filing tied to your
system that must be cleared when you sell.

A solar loan may carry a lien, and a lease or PPA company may have placed a filing
(sometimes a UCC filing) noting their ownership of the equipment. When you sell, these have
to be addressed — a loan lien is paid off at closing; a lease filing is handled as the buyer
assumes the agreement or you buy it out.

None of this is unusual, and your tittle company handles the mechanics. The important thing is
to know whether any such filing exists on your system before you list, so it can be dealt with in
good time rather than surfacing as a closing-day surprise.

[0 Ask now whether a filing exists

Check with your lender or leasing company whether there's a lien or UCC filing tied to
your solar, and keep the paperwork. Knowing early means it's a routine closing item,
not an eleventh-hour scramble.
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Passing on warranties and monitoring

Part of handing over a solar home is passing along the protections and the login —
a nice bonus for the buyer if you own it.

Many solar warranties transfer to a new homeowner, so the buyer inherits the coverage on
the panels, inverter, and workmanship — a genuine plus. Some transfers need a simple step
or registration, so check each warranty's terms, as our warranties guide describes.

Also hand over the monitoring login and instructions, the equipment details, and your
documentation, so the new owner can keep an eye on the system and reach the installer. A
clean handover of all this makes solar a smooth, attractive part of the sale.

00 Transferable warranties are a selling point

Being able to tell a buyer the warranties transfer — and handing them tidy paperwork
and the monitoring login — turns your solar into a reassuring feature rather than a
guestion mark.
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Disclosures and the paperwork buyers need

A buyer (and their lender) will want a clear picture of the solar. Having it ready
keeps things moving.

« Whether you own the system, owe on it, or lease it.

« The contract, warranties, permits, and interconnection approval.

+ Any loan payoff details or lease transfer and buyout terms.

« The monitoring login and equipment details.

+ Recent electric bills or production history showing the benefit.

« Any lien or equipment filing that will need clearing.

[J One tidy folder does the job

This is the same folder our install and warranties guides urge you to keep. Assembled
once, it answers nearly every buyer and lender question about your solar — and
speeds the whole sale.
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The appraisal and the buyer's lender

Solar can touch the appraisal and the buyer's financing, so a word on how.

When a buyer's home is appraised, an owned solar system may be considered in the value,
though how fully depends on the appraiser and the market. A leased system generally isn't
counted as added value, since you don't own it, and the lease can factor into the buyer's
financing picture.

Your documentation helps here too — an appraiser or lender can better account for a
well-documented, owned system. This is another area where owning simplifies things and a
third-party agreement adds a wrinkle for the buyer's side to work through.

[J Good documentation helps the appraisal

An appraiser can only credit what they can verify. Clear paperwork on an owned
system — what it is, that it's paid off, its warranties — gives your solar its best chance
to count in the valuation.
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Timing: sort the details early

Whatever your situation, the theme is the same — handle the solar paperwork
before you list, not during a rushed closing.

For an owned system, that means gathering documents and confirming warranty transfers.
For a loan, knowing the payoff and any lien. For a lease or PPA, reading the transfer and
buyout terms and talking to the company. Each is easy with time and stressful without it.

Real estate closings have enough moving parts; the solar shouldn't be a last-minute
scramble. A little preparation early turns it into a routine line item — or even a selling point —
rather than a hold-up.

I Don't leave a lease to closing week

The most common solar-sale headache is discovering a lease's transfer terms at the
last minute. Read them early, talk to the company, and decide whether to transfer or
buy out well before you're under contract.
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Buying out a lease before selling

If you have a lease or PPA and want a cleaner sale, buying it out is one option
worth understanding.

Buying out a lease means paying the company to end the agreement, so you own the system
outright — after which it simply transfers with the house like any owned system. Whether this
makes sense depends on the buyout cost and your situation, which is a conversation to have
with the leasing company.

The alternative is finding a buyer willing to assume the lease. Neither is wrong; the right
choice depends on your agreement's terms and your local market. The point is simply that
you have options — and knowing them early keeps you in control.

[0 Weigh buyout against buyer-assumes

Ask the leasing company both what a buyout costs and what transferring to a buyer
involves. With both answers in hand, you can choose the path that makes your sale
smoothest.
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What buyers will ask about the solar

Being ready for the common buyer questions makes you a confident, trustworthy
seller.

« Do you own the system, or is it leased?

+ What are the electric bills like now — how much does it save?
« What warranties are there, and do they transfer to me?

+ Are there any payments or a lease I'd have to take on?

+ How old is the system, and has it needed any repairs?

« Who installed it, and who do | call for service?

[0 Clear answers build buyer confidence

Buyers get nervous about what they don't understand. Straightforward answers,
backed by your paperwork, turn solar from a question mark into a reassuring plus in
their eyes.
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Selling, by how you paid

The whole comparison on one page, to keep or share with your agent.

At sale Transfers / paid off Assume or buy out
Buyer's part Just receives it Must qualify, agree
Complexity Low Extra step

Value effect Can add value Usually neutral

Do early Gather papers Read lease terms

Read across and the pattern is plain: owning keeps a sale simple and can add value, while a
third-party agreement adds a step for the buyer. Neither prevents a sale — but they call for
different preparation.
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Downsizing and estate considerations

For many of us, the 'sale' ahead is a downsizing move or passing the home to
family. A gentle word on that.

If you're planning to downsize, the same rules apply: an owned system travels with the house
as a plus, while a lease needs sorting. If the home may pass to family or through your estate,
it's a real kindness to leave clear records of the solar — what it is, whether it's owned or
leased, the warranties, and who to call — so your loved ones aren't left puzzling.

This is exactly why keeping that tidy folder matters, and why an owned, paid-off system is the
simplest legacy. If these questions are on your mind, they're worth thinking through calmly
now, while it's easy.

O I'll help you leave things clear

If you're thinking about downsizing or your estate, I'm glad to help you organize your
solar records so a move or a handover to family is smooth and clear. It's a caring thing
to sort out. Call (330) 200-8042.
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Getting your solar sale-ready

A short checklist to have the solar side buttoned up before you list.

0 Confirm whether you own, owe on, or lease the system.

0 Gather the contract, warranties, permits, and interconnection approval.
0 Get any loan payoff amount or lease transfer and buyout terms.

0 Check for and note any lien or equipment filing to clear.

0 Confirm which warranties transfer and how.

0 Assemble bills or production history, and the monitoring login.

(0 Buttoned up early, smooth at closing
Ticking these off before you list turns the solar from a potential snag into a routine,
even appealing, part of the sale. It's an afternoon’s work that pays off handsomely.
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Questions to ask (and who to ask)

The right questions to the right people make selling a solar home painless.

Q: To your lender: what's my payoff, and is there a lien?
If you have a solar loan, know the payoff amount and whether a lien will be cleared at closing.
Your lender answers this, and it's routine for your title company to handle.

Q: To your leasing company: what are the transfer and buyout terms?
If you lease or have a PPA, ask exactly what a buyer must do to assume it and what a buyout
would cost. Get both answers early so you can choose your path.

Q: To your real estate agent: how should we present the solar?
A good agent, told whether you own or lease and armed with your paperwork, can present an
owned system as a feature and handle a lease the right way. Bring them into it early.

[0 Right question, right person, early
Lender for the loan, leasing company for the lease, agent for the listing — each asked
in good time. That simple habit keeps the solar from ever surprising you at closing.
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Common misconceptions about selling with solar

A few tidy corrections to the worries folks carry about solar and resale.

'Solar makes my house impossible to sell." No — owned systems often help; leases just
need sorting.

'A lease transfers automatically.' Not so — the buyer must qualify and agree, or you buy
it out.

'‘Solar always adds a big chunk to my price." An owned system can add value, but how
much varies — no guarantees.

‘I can ignore the solar until closing.' Sort it early, especially a lease, to avoid a stall.

'The buyer won't care who owns it." They will — ownership shapes what they take on.

[0 Prepared beats worried

Most selling-with-solar worries dissolve with a little preparation. Know how you paid,
gather the papers, sort any lease early, and the solar becomes a manageable — often
positive — part of the sale.
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Common Questions

The questions | hear most about selling a home with solar.

Q: Does solar make my home harder to sell?

Not usually. An owned, paid-off system often helps — the buyer inherits lower bills and
transferable warranties. A lease or PPA takes an extra step, since the buyer must assume it
or you buy it out, but that's manageable if you plan ahead.

Q: What happens to my solar loan when | sell?

Most often it's paid off from the sale proceeds at closing, and the free-and-clear system
transfers to the buyer. Some loans may transfer to a qualifying buyer instead. Know your
payoff and any lien in advance.

Q: Can I sell if I'm leasing the panels?

Yes, but the lease has to be dealt with: the buyer qualifies and assumes it, or you buy it out
before closing. Read your agreement's transfer and buyout terms early and involve the
leasing company, so it doesn't stall the sale.

Q: Does solar add to my home's value?

An owned system can add appeal and value, since it comes with lower bills and warranties —
but how much depends on your market and the appraisal, so | won't guess a figure. A leased
system generally doesn't add value the same way.

00 Thinking about selling or downsizing?

I'm glad to help you understand how your solar fits into a move and get your paperwork
ready, so it's a smooth part of the sale. Call or text me at (330) 200-8042 — no
pressure.
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You don't have to do this alone

You just have to remember that a friendly, patient person is one call away.

| hope this guide made selling a home with solar feel a little less daunting and a lot more
doable. Keep it in a drawer with your other home papers, come back to a page whenever you
need it, and don't worry about memorizing anything.

When you'd rather have a hand, that's exactly what | do. | come to your home, work at your
pace, and never make you feel rushed or silly for asking. A first visit is a flat $99, and for the
parts that don't need me on-site | can often help right on your screen for $49. Every visit
comes with a 30-day, come-back-free guarantee. | don't sell solar and | don't do the licensed
electrical work or the rooftop install myself — | help you understand it all, ask the right
guestions, and line up a trustworthy local solar installer, so you never feel talked into anything.

0 Bill's Home Tech —real help, close to home

Call or text me at (330) 200-8042, or visit BillsHomeTech.com. Serving Atwater and all
of Portage County. 30+ years of patient, plain-English tech help — and if you're ever
not 100% happy with a visit, I'll make it right or refund it. That's a promise. — Bill
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Selling With Solar: By How You Paid

How you paid decides how it travels

Owned / Loan Leased / PPA
At sale Transfers/paid Assume or buy
off out
Buyer's part Just receives it Must qualify
Complexity Low Extra step
Value effect Can add value Usually neutral

Owning keeps a sale simplest; a lease needs sorting early.
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How Will Solar Affect My Sale?

It comes down to how you paid

How did you pay for your

solar?

Own it,
paid off?

Have a
loan?

Lease or
PPA?

'

'

'

N\ N\ [
Transfers with Paid off from the Buyer assumes it,
the house -- often sale, or transferred or you buy it out --
a selling point to the buyer sort this early
\. J . VRN J
[ Keep all your paperwork, and clear any lien or filing before closing. ]

llustration - a schematic, not to scale. Your setup may differ
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Getting Your Solar Sale-Ready

An afternoon's work that smooths the whole sale

( N\ [ A4 N
Gather the Confirm warranty Sort any lease Tell your agent
paperwork transfer or lien So they present
Contract, =) And the monitoring Ea Read terms, talk . it right
warranties, login to the company
permits
\_ J \\ J \\ J y

Do it before you list -- not during a rushed closing week.
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What Buyers Want to Know

Have the answers ready, backed by paperwork

Buyers ask

Have ready

Who owns it?

Owned/loan/lease State it plainly
What's covered? Warranties And if they
transfer
What's the Bills/production Recent records
benefit?

Any payments? Loan or lease Terms in hand

Clear answers turn solar from a question mark into a reassuring plus.
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Need a Real Person?

You do not have to remember all of it.
You just have to remember you can call.
Friendly, in-home tech help -- | come to you.

If you are not 100% happy with a visit, | will
make it right -- or refund it. No awkwardness,
no fine print. That is how | would want to be treated.

(330) 200-8042 - BillsHomeTech.com

Bill@BillsHomeTech.com - Mon-Sat 9:00 AM — 7:30 PM
— Bill

Bill can screen-share and fix many things remotely — a flat $49, free for Support Plan members.

© 2026 Bill's Home Tech, LLC - 30+ years of tech experience - Serving Portage County since 2025 - Fully Insured
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A Note From BIll

A quick note from Bill.
| write these guides to make home tech a little less frustrating, and | do my best to keep every step
accurate and up to date. Still, every home, device, and setup is a bit different, so | can't promise a guide
will match yours exactly or fix your particular problem. These guides are for general information only —
they're not professional, legal, or financial advice, and they don't replace your device's own manual or
the manufacturer's instructions. Please go slow, use your own good judgment, and use everything here
at your own risk. If a step involves electrical wiring, a gas appliance, a water heater, plumbing, or
climbing a ladder — or if anything just doesn't feel safe — please stop and call a licensed professional
(or give me a call at 330-200-8042). Bill's Home Tech and Bill Davis can't be responsible for any
damage, data loss, or injury that comes from using these guides. Thanks for reading, and stay safe out
there.
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Book a visit —
billshometech.com/book

Use of these guides is subject to our Terms of Use (billshometech.com/terms-of-use).

(330) 200-8042 - BillsHomeTech.com
Bill@BillsHomeTech.com - Mon-Sat 9:00 AM — 7:30 PM

For general information only — not professional advice. Use at your own risk. For electrical,
gas, water, or ladder work, please call a licensed professional. — Bill's Home Tech
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